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Introduction

We LISTEN to our
clients, THINK on their
behalf and help guide
them on difficult decisions.
We help steer companies
towards GROWTH. Our
domain is ASIA.

Dear Valued Clients and Associates,
In this issue, we kick oﬀ with our perspective on the evolving
corporate landscape and its challenges for foreign companies
expanding their business operations in China.
The second article sets a fair playing ﬁeld for local retailers in
Australia by making changes to GST on low value imported
goods. The new legislation will impact both consumers
importing goods from overseas with a 10% GST impost while,
overseas importers with a GST turnover of AUD$75,000 or
more will have to account for GST on sales.
The next article highlights how China aims to promote
foreign direct investment in its renewing eﬀorts to propose a
series of measures to attract investors with more
opportunities for doing business in the country.
The fourth article dives deep into the implementation of FRS
116 Leases which will radically alter how leases are
accounted for in ﬁnancial statements providing transparency
with the recognition of the lease assets and lease liabilities
under the balance sheets.

On a lighter note, we end oﬀ with Nexia TS 25th year
anniversary celebration as we commemorate that evening
with some pictorial moments of our valued clients who have
contributed to our success today.
We hope you enjoy the selection of features in this issue,
and we thank you for your continuous support.

Henry Tan
Managing Director, Nexia TS
henrytan@nexiats.com.sg
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The last article shares more on Nexia TS’ involvement with
the Bureau of Diplomatic Security, US Department of States
to present key cybersecurity challenges and safeguard
measures at the Annual Conference organised by the
Overseas Security Advisory Council.

NTS Myanmar Co Ltd
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The Challenges of Setting Up Business Operations in China
Nexia TS Managing Director, Henry Tan’s media Interview with Finance Monthly

Your experience encompasses assisting companies with
growing their businesses – what attracted you to this area
of specialism? How rewarding is this?
With China’s economic development and growth over the
last 20 years, more and more foreign companies have been
expanding their businesses into China, either through direct
investment or through increasing numbers of cross-border
transactions. However, doing business in China has
distinctive challenges that must be considered, not only
because of the potential language barriers, but also because
of various business-related regulations and tax requirements
that are unique to the country.
Our consultants at Nexia TS (Shanghai) Ltd provide business
and tax advisory services to global clients investing in and/or
doing business in China. Our service oﬀerings range from
planning, structuring and the setting up of foreign-invested
businesses, as well as a focus on tax consulting and advisory
for all aspects of Chinese taxation. Chinese company and
employment law advisory services are also oﬀered. We are
able to provide compliance work that caters to assurance
and other statutory needs.
Since we established our practice in China in 2001, we have
assisted many international companies with their inbound
investments into China, setting up direct presence and
fulﬁlling the domestic regulations. Overall, we ﬁnd that our
experience and expertise with the Chinese regulations and
business environment have also beneﬁtted our clients

How should foreign companies structure their business
operations to be as tax eﬃcient as possible when
considering expansion into China?
In our experience, we have found that the simplest
structures are often the best. It is potentially useful for
foreign parent companies to own their Chinese subsidiaries

through oﬀshore holding companies in low tax jurisdictions
that also had favorable tax treaties in place with China. In
many cases, multinational groups use layers of holding
companies in their structures. Related party transactions
between sister companies and the ultimate parent company
were essentially designed to extract proﬁts out of Chinese
operations without being taxed. Things have changed since
2008 though, and China has implemented many new
regulations intended to ensure that the country receives its
fair share of taxes. Where a foreign company sets up and
registers a subsidiary in China, it is now usually most tax
eﬃcient when the subsidiary autonomously performs its
business functions. The more control the China subsidiary
has over its operations, the better – especially with respect
to participation in the VAT system. Furthermore, more
autonomy from the parent company generally results in
fewer issues with respect to expense deductibility for
corporate income taxes. It is true that proﬁts dividends paid
to the subsidiary shareholders are taxed at 10%, or less in
some cases, but there is tax savings over attempting to
extract proﬁts through royalties or cross-border services that
are subject to both withholding tax and VAT. Foreign
companies operating in China nowadays must take these
issues under consideration.
For foreign companies operating in China without setting up
a registered entity, there are also tax-related considerations.
It is important to properly structure these transactions. For
those that simply sell goods into China, the buyer of the
goods handles all of the China-related issues. However, for
those that sell services, or a combination of goods and
services, into China, it is crucial to minimize the risks
associated with being recognized as permanent
establishment for corporate income tax purposes, and also
to ensure that tax treaty beneﬁts are applied to and
recognized by the respective tax authorities. Likewise, VAT
now applies to all cross-border service transactions, so
proper structuring of the service agreements is essential.
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What potential pitfalls face foreign companies who wish to
set up a Chinese operation – in terms of staying compliant
with regulation whilst wishing to operate under a tax
eﬃcient structure? What are the potential consequences of
non-compliance?
Many foreign investors assume that setting up an entity in
China that relies heavily on related party transactions may be
very simple when using special purpose entities. For
example, a US company might set up a holding company in
Hong Kong, to take advantage of lower withholding tax rates
on royalties obtained by selling IP usage rights to its China
subsidiary. However, China has closed many loopholes with
tax oﬃcials scrutinising royalty and other similar
agreements. If certain criterias are not met, the royalty
payments may not be deductible for the China subsidiary.
Another area often overlooked is how China’s tax rules have
changed with respect to the indirect equity transfer of
Chinese entities by oﬀshore parties. Considerable paperwork
must now be ﬁled in China during such transactions, even if
no tax will be assessed on the transfer. Penalties can be quite
severe if the oﬀshore transferer and transferee do not
comply with the documentation ﬁling requirements.
Since the introduction of the Corporate Income Tax Law in
2008, China’s State Administration of Taxation has
implemented many new General Tax Anti-Avoidance Rules
that allow the country to pursue foreign companies doing
business in China and purposefully setting up the businesses
or transactions to avoid Chinese taxation. With the advent of
BEPS and increasing global cooperation between countries, it
has become much easier for China to pursue such cases.

What tax incentives are in place for foreign companies who
may want to establish business operations in China?
Companies within certain speciﬁc industries can enjoy
corporate income tax breaks, and these industries are
normally associated with high-tech manufacturing and R&D.
In addition, Chinese local municipal governments attempt to
attract foreign investments by oﬀering tax exemption or tax
rebates on the portions of VAT or corporate income taxes to
which they are entitled. There are also incentives for
companies investung in energy-saving and environmental
protection facilities, which they can deduct a certain amount
of their investments for corporate income tax purposes.

How can multinational companies move ﬁnances in an
eﬃcient way between their international oﬃces?
Foreign companies with regional headquarters in China’s free
trade zones have a few options for moving funds between
China and other countries. However, China generally has
strict foreign exchange rules in place that limit the
movement of funds via proﬁt dividends, loans, or other
genuine transactions between the parties. Capital usually

cannot be moved out of the country without closing and
liquidating the business in China. Companies should plan exit
strategies at the time of business setup. However,
regulations are always subject to change, so such strategies
should be analyzed continuously and updated as needed.

What are your thoughts on China’s One Belt One Road
initiative? What’s been the impact of the concept on
commodity demand thus far?
Unveiled in October 2013, the One Belt One Road initiative is
a development framework aimed at enhancing trade and
investment connections between Central and Eastern
European countries and Asian countries. It not only plays a
role as an important economic link between countries, that
also helps to relieve some of the issues that were caused by
China’s economic development during recent years, such as
overcapacity, falling demand for commodities like steel,
investment bubbles, lower rates of return on investment and
so forth. The key to success of this initiative also depends on
joint participation from other countries to bring in high
technology to increase the rate of return on investments,
instead of just building roads and bridges and ports, which
are the key strengths of China in leading this initiative. The
collaborative stance that China places on this initiative is very
helpful. For example, it acts like entrepreneurs who would
like to set up business with existing infrastructures and
available ﬁnancing.
According to the futures prices on steel and copper traded
on the Shanghai Futures Exchange, the dominant Futures
prices on steel and copper have been rising since 2016,
which means that demand for domestic commodities has
been gradually recovering. With more deals and projects
announced in the future, we foresee that the demand for
domestic commodities will continue to rise further.

What do you think the future impact of the initiative will
be?
This initiative in the long run will beneﬁt the global economy
as a whole, and help rebuild economic interactions between
countries that were in existence before the 2008 economic
crisis. It not only increases the routes by which transported
goods can reach destination countries around Asia and
Europe, but also revitalizes the economies and unlocks
potential demand from the One Belt One Road countries.
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CONTACTS
For more information, please contact:
Henry Tan
Managing Director, Nexia TS
henrytan@nexiats.com.sg
Flora Luo
Director of Global Expansion & Tax Advisory (China)
Nexia TS Shanghai
ﬂoraluo@nexiats.com.cn
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GST on Low Value Imports to Australia
This article is authored by Stephen Rogers and Roelof van der Merwe of Nexia Australia and New Zealand

There is currently a GST threshold exemption of AUD$1,000
that applies to purchases of imported goods by consumers in
Australia. This is mainly because the cost of collecting GST on
imported goods costing AUD$1,000 or less (i.e. low value
goods) would far exceed the amount of GST collected on
such small purchases from overseas.
The low value goods exemption has led to a large increase in
online purchases from oﬀshore-based suppliers to the
detriment of local Australian retailers.

New GST position from 1 July 2018
From 1 July 2018, overseas vendors, electronic distribution
platforms and goods forwarders with a GST turnover of AUD
$75,000 or more (calculation of turnover is limited to
Australian sales only), will have to account for GST on sales
of low value goods to consumers in Australia.
The 10% GST impost on low value goods will only apply to
supplies made to Australian consumers (e.g. purchasers not
registered for GST or GST-registered purchasers that acquired
such low value goods solely for private purposes).
The Government’s intention is to ensure that low value
goods imported by consumers will face equivalent GST
treatment to goods that are bought locally.

How will these low value import changes work?
Rather than lower the threshold, the Government has simply
decided to remove the threshold altogether, meaning all
goods supplied by oﬀshore vendors to non-registered
consumers will be subject to GST (i.e. consumers that
purchase such low-value goods from overseas will pay 10%
more for these goods than they do currently).

There is, however, uncertainty as to the best way to collect
and remit the GST on such transactions. Under the proposed
vendor registration model, the overseas seller or overseas
operator of an electronic distribution platform system (e.g.
Amazon or eBay), will have to register for GST – a potentially
unworkable solution from an enforcement perspective.

CONTACTS
For more information, please contact:
Stephen Rogers
srogers@nexiasydney.com.au
Roelof van der Merwe
rvandermerwe@nexiaaustralia.com.au

China Renews Efforts to Promote Foreign Direct Investment
This article is authored by Flora Luo (Executive Director, Nexia TS Shanghai) and Dr. Scott Heidecke (Senior Consultant, Nexia TS Shanghai).

Although newly-approved foreign investment projects in
China have been consistently growing at more than 10%
year-on-year, the actual value of foreign direct investments
(FDI) has fallen by around 2% over the same period.
Acknowledging that inbound FDI is crucial to China’s overall
economic health, the Chinese State Council met in July to
discuss this issue and proposed a series of measures to
encourage increased foreign investment.
The resulting key policy proposals are summarised below.

Reducing investment restrictions
In keeping with policies implemented in the various pilot free
trade zones, restrictions on foreign investment projects will
continue to decrease, and a ‘negative list’ system used to
determine disallowed or restricted investments will be fully
implemented.
There will also be an expansion in foreign investment access
to China’s markets in a wide range of services, including
transportation, telecommunications, outsourcing, banking,
insurance and securities.

Tax incentives
Tax policies will be modiﬁed to incentivise certain foreign
investments. For example, foreign investors may directly
reinvest the proﬁts distributed by their Chinese entities
without being charged withholding tax, as long as they are
investing in key strategic industries and other criteria are
met. Tax reductions will be oﬀered to companies engaged in
advanced, hi-tech, and high value-added services.

Local governments are encouraged to provide tax incentives
to multinational companies that set up regional headquarters in their jurisdictions. The ministries will also continue to
promote foreign investment in national development and/or
economic development zones throughout the western and
northeastern provinces. Again, the aim is to bring higher
value-added industries into these traditionally ‘old industry’
areas.

Foreign talent
Systems that facilitate the entry of foreign talent into the
country will be streamlined. There is a particular focus on
attracting ‘high end’ foreign talent through relaxation of
many the current restrictions. Some of the key changes
include oﬀering long-term work permits or work-type
residence permits, and relaxing the conditions under which
foreigners can be awarded permanent residence.

Improving the ease of doing business
The relevant ministries have been tasked with optimising the
business environment for foreign investors by cleaning up
related laws and regulations, and by repealing regulations
that are inconsistent with the principle of opening up the
country to increased foreign investment.
This eﬀort includes improving mechanisms for foreign
investor communication with government authorities,
protecting the free cross-border transfer of proﬁts and other
investment earnings, supporting mergers and acquisitions of
domestic entities by foreign investors, allowing foreign
investors to participate in mixed ownership of state-owned
businesses, and improving the mechanisms for protection of
intellectual property owned by foreign-invested entities in
China.
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Policy roll-out
At the time of writing, the only policy that has been oﬃcially
released outlines the incentives oﬀered to advanced technology service enterprises. Cai Shui [2017] #79 not only
provides for a reduced corporate income tax rate of 15% to
registered companies that perform high value-added
outsourcing services, but also delineates less stringent
qualiﬁcation criteria than those currently used for hi-tech
businesses. Additional, formal policies are expected in 2018.
While questions remain as to how quickly and to what extent
the policy shifts outlined above will be implemented, it is
generally agreed that foreign investors will soon have
increased options for entering China’s markets and doing
business in the country.

.

CONTACTS
For more information, please contact:
Flora Luo
Director of Global Expansion & Tax Advisory,
Nexia TS Shanghai
ﬂoraluo@nexiats.com.cn
Dr Scott Heidecke
Senior Consultant, Nexia TS Shanghai
scott@nexiats.com.cn
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FRS 116 Leases – The Final Lap
IFRS16 Leases, which is set to replace its predecessor IAS 17 Leases, will radically alter how leases are accounted for

Background and introduction

What were the drivers for change?

In January 2016, the International Accounting Standards
Board (IASB) issued a major standard that had been in the
works for years. IFRS 16 Leases, which is set to replace its
predecessor IAS 17 Leases, will radically, alter how leases are
accounted for in the ﬁnancial statements for lessees,
whereas lessors may breathe a sigh of relief from escaping
largely unscathed.

Leasing is an important activity and source of ﬁnancing for
many entities. The criticisms of IAS 17 were that it resulted in
substantial oﬀ balance sheet lease commitment, the
ﬁnancials of two companies that lease assets may be vastly
diﬀerent had they accounted for the leases diﬀerently, and it
does not paint an accurate picture of an entity’s assets and
liabilities position.

Not long after, in June 2016, the Accounting Standards
Council (ASC) in Singapore issued the SFRS equivalent of FRS
116 Leases. Due to full convergence with IFRS, the eﬀective
date of FRS 116 will coincide with its international
counterpart. Companies will have to adopt this new standard
from ﬁnancial year beginning 1 January 2019. Forerunners
may early adopt provided that FRS 115, Revenue from
Contracts with Customers, is also applied.

It was for this reason that IFRS 16 was introduced.

Current treatment
With the advent of FRS 116, gone are the days when the
standard allows for an option of designating a lease as either
operating or ﬁnancing. To recap, FRS 17 deﬁnes leases that
transfer substantially all the risks and rewards of ownership
of an asset as ﬁnance lease, and all other leases may be
classiﬁed as operating. As such, there will be an incentive for
accountants to justify that leases meet the criteria to be
classiﬁed as operating so as to greatly simplify the
accounting treatment by not recording the leased assets and
liabilities on the balance sheet. Instead, a periodic charge
will be recorded in the proﬁt or loss from the usage of the
asset.

So what are the key changes?
A single lessee accounting model was introduced. In the
balance sheet, the company will recognise a right-of-use
asset and a corresponding lease liability. In the income
statement, the entity will recognise depreciation of the
right-of-use asset and interest on the lease liability. In the
statement of cashﬂows, repayments made will be split into
principal and interest payments.

What are the impacts of these changes?
Previously by assessing the terms of the lease contract, the
lessor and lessee may come up with a congruent
classiﬁcation of the lease. However, FRS 116 may cause
asymmetrical accounting treatment between lessee and
lessor. Even if the lessor concludes that the lease is operating
in nature, the lessee will account for it basically in the same
way as a ﬁnance lease now.
FRS 17, generally, will result in a constant charge in the proﬁt
or loss. FRS 116 will cause a front loading of expenses as the
right-of-use asset will be depreciated over its lease term (or
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useful life, if shorter) and simultaneously interest expense
will be recorded on the lease liability. Over the life of the
lease, the company will see a higher charge to the proﬁt or
loss in the initial years and this will reduce over time as the
interest portion diminishes.
This may be good news for companies that evaluate
performance based on EBITA as the depreciation and interest
elements will be disregarded. Hence, EBITA will be presented
in a more favorable outlook. With the onset of the lease
liability on the balance sheet, companies will see higher debt
hence aﬀecting both gearing and debt equity ratios, and they
would need to keep a close eye on these indicators as often
loan covenants are benchmarked against them. Companies
that lease signiﬁcant assets may preempt their bankers and
renegotiate the loan terms, if necessary, to prevent any
potential breaches.

Identifying a lease
A lease is a contract between a lessor and a lessee for the
right to use a speciﬁc asset. Hence, it is imperative that the
asset in question be deﬁned, typically identiﬁed by being
explicitly speciﬁed in a contract.

Accounting for leases, initial measurement
At the lease commencement date, the lessee would have to
recognise a right-of-use asset and a lease liability. The
right-of-use asset will be measured at cost.

• Cost = Amount of lease liability + prior lease payments (less
lease incentives) + initial direct costs + estimated cost of
dismantling/ restoration

As for the initial measurement of lease liability, it will equate
to the present value of future lease payments.
The discount rate should be implicit in lease. However, this
may be diﬃcult to ascertain in practice hence the surrogate
incremental borrowing rate of the lessee may be used.
Initial direct costs are the incremental costs of obtaining a
lease that would not have been incurred if the lease had not
been obtained. They may include commissions, legal fees,
the costs of negotiating lease terms, the costs of arranging
collateral and payments made to existing tenants to obtain
the lease.

Accounting for leases, subsequent measurement

A lease conveys the right to control the use of an identiﬁed
asset for a period of time in exchange for lease payments. A
customer does not have the right to use an identiﬁed asset if
the supplier has the substantive right to substitute the asset
throughout the period of use. Simply stated, the contract is
not a lease if a customer does not control the asset.

After the commencement date, typically a lessee shall
measure the right-of-use asset applying a cost model, unless
the leased assets are property, plant and equipment using
the revaluation model or investment property measured at
fair value.

To establish control, the entity should meet both criteria
below:

Depreciation is charged over the shorter of useful life of the
underlying asset and the lease term, unless ownership
transfers. Where there are ownership transfers, the
depreciation period is the useful life of the underlying asset.

(a) the right to obtain substantially all of the economic
beneﬁts from use of the identiﬁed asset; and
(b) the right to direct the use of the identiﬁed asset.
The right to obtain substantially all of the economic beneﬁts
should hold true throughout the entire period (for example,
exclusive use of the asset). When assessing, an entity shall
consider the economic beneﬁts that result from use of the
asset within the deﬁned scope of a customer’s right to use
the asset.
A lessee has right to direct the use only if either:
(a) the customer has the right to direct how and for what
purpose the asset is used; or
(b) the relevant decisions about how and for what purpose
the asset is used are predetermined.

As for the lease liability, it will be increased by the interest on
the lease liability and reduced by the lease payments made.
In other cases, it may also be remeasured to reﬂect any
reassessment or lease modiﬁcations.

Are there any exemptions?
Up to this point in time, it is clear of the rigour required in
the change in requirements. Fortunately, the standard oﬀers
some respite by allowing simpliﬁed accounting for short
term leases or low value assets. Short term lease has a term
that is 12 months or less. The standard did not prescribe the
quantum for low value assets, although the basis of
conclusion mentioned US$5,000 as a point of reference,
companies can deﬁne the amount in their accounting
policies. However, the examples include personal computers,
small items of oﬃce furniture and telephones. It is important
to note that this value refers to the asset when it is new. For
example, leases of cars would probably not qualify for this
exemption as a new car typically would not be of low value.
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The simpliﬁed accounting means the entity may recognise
the lease rentals on the above two categories of assets as an
expense over the lease term rather than capitalising the
right-of-use asset and lease liability in the balance sheet.

Sale and leaseback transaction
While companies frequently lease assets for their business
operations, sale and leaseback transactions may be more
uncommon. To consider the impact of FRS 116, one would
also have to take into account whether the “sale” constitutes
the satisfaction of a performance obligation under FRS 115.
In a sale and leaseback transaction, an asset is sold by a
vendor and then the same asset is leased back to the same
vendor. The accounting treatment depends on whether the
transfer of the asset is a sale, determined based on FRS 115.
If transfer is not a sale, it is in substance a loan and therefore
recognised as a ﬁnancing transaction.

Accounting for sales and leaseback transactions remains a
complex area both under FRS 17 and FRS 116. The clear
distinction is the new leases standard will eliminate this
arrangement as a mean to achieve oﬀ balance sheet
ﬁnancing as the vendor-lessee will be required to record the
corresponding asset and liability in its balance sheet unless it
satisﬁes the exemption criteria.

Conclusion
While 2018 may appear to be a watershed year with the
introduction of a wave of new major standards, there is not
much room for respite as accountants grapple with the new
leases standard which is expected to have far reaching
eﬀects. For companies with signiﬁcant leases, ample time
would have to be set aside to analyse their existing lease
arrangements to prepare for the transition. Consideration
has to be made for the impact on ﬁnancial ratios and loan
covenants. Management may also wish to rethink their
business practice of leasing versus buying assets. With less
than a year to go, there is no better time to start than now.

If the transfer is not a sale,
The vendor-lessee continues to recognise the asset in the
balance sheet and recognise the ﬁnancial liability.
Dr Cash

Cr Financial liability

The buyer-lessor does not recognise the asset in the balance
sheet but recognise a ﬁnancial asset.
Dr Financial asset
Cr Cash

If the transfer is a sale,
The vendor-lessee will:
1. Derecognises the underlying asset in the balance sheet
2. Recognises a right-of-use asset in respect of the rights to
the asset that are retained
3. Recognises a lease liability
4. Recognises a gain or loss on transfer of the rights to the
asset that are not retained.
The buyer lessor will:
1. Recognises the purchase of an asset
2. Applies FRS 116 lessor accounting

CONTACTS
For more information, please contact:
Loh Ji Kin
Director, Assurance
lohjikin@nexiats.com.sg
Titus Kuan
Associate Director, Assurance
tituskuan@nexiats.com.sg
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Nexia TS at the US Consulate Vietnam’s Annual
Overseas Security Advisory Council Conference
Cybersecurity - Safeguard your assets

15 March 2018, Vietnam - In a collaborative eﬀort with the
US Consulate in Vietnam, Nexia TS’s Cybersecurity and
Technology Advisory team was invited to be the keynote
speaker at the Annual Conference organised by the Overseas
Security Advisory Council (OSAC) in Ho Chi Minh.
OSAC is a Federal Advisory Committee with a U.S. Government Charter to promote security cooperation between
American business and private sector interests worldwide
and their member organisations exchange views on variety
of security concerns, including crime, terrorism, contingency
planning, and information security.

Nexia TS provides cybersecurity advisory and support to
assist organisations in managing cybercrime incidents
detecting IP infringement and minimising business risks. Our
cybersecurity approach is holistic and covers areas such as
education, digital forensic, ethical hacking, and incident
response. We hope to enable our customers to optimise the
return of investment in IT spent, build stronger IT capabilities, and enhance the overall business performance within

With the rise of cyber incidents being reported globally,
businesses face threats to their information systems and
data that can cause major ﬁnancial and reputational damages. Therefore, the prevention of cyberattacks looms large in a
hyper-connected world of increasing dependence on digital
technology that compromises cybersecurity.
On this note, Darwin Thio, Director of Cybersecurity and
Technology Advisory, shared his expertise and knowledge
about the key cybersecurity challenges that organisations
face today. With more than 20 years of working experience
in the arena of legal, compliance, risk management, fraud
investigation and process review, Darwin plays a pivotal role
in the business communities to heighten awareness for
cybersecurity preparedness to combat against cyber threats.
Cyberattacks can be as damaging and crippling as their
physical counterparts, but often come undetected – companies need to focus on loss prevention and tightening controls
in order to prevent such a catastrophe from occurring.
Darwin’s presentation on “Cyber Forensic – Safeguard Your
Assets” used recent and relatable examples from the team’s
experience to showcase how an insidious cyberattack, either
through internal sabotage or external malicious activity,
bring a company to its knees overnight. The conference was
interactive with more than 50 top security executives and an
active question and answer session.

the company.
CONTACTS
For more information, please contact:
Darwin Thio
Director,
Cybersecurity & Technology Advisory
darwinthio@nexiats.com.sg
Tennant Chong
Manager, Cybersecurity & Technology Advisory
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Nexia TS Celebrated 25 Years in Business
In appreciation of the long-standing support. a cocktail reception was held for over 100 clients at the Post Bar, Fullerton Hotel,

12 March 2018, Singapore - In appreciation of the
long-standing support that makes Nexia TS a success, a
cocktail reception was held for over 100 clients at the Post
Bar, Fullerton Hotel, as we jointly marked 25 years of
business excellence.
Founded in 1993 by two experienced chartered accountants
– Henry Tan and Sitoh Yih Pin, saw a vision and opportunity
to establish their own company. To date, Nexia TS is
recognised as an established mid-tier local accounting ﬁrm
with more than 200 employees in Singapore, Malaysia,
Myanmar and China. Being an independent member ﬁrm of
Nexia International, and associated with Smith & Williamson
in the United Kingdom, the aﬃliation to accounting ﬁrms in
many parts of the world gives us the competitive edge to
provide comprehensive portfolio of audit, accountancy, tax
and advisory services.
Taking stock of the last 25 years, it was a remarkable journey
through the hard work and dedication of our people to
deliver complete, personalised and high quality services that
surpass clients’ expectations.
Beyond the business domain, Nexia TS also believes in
creating a holistic excellence by contributing to the society at
large, mainly in the education, environmental and community welfare space.
With an eye to the future, we pride ourselves in a continuous
strive for many successful years to come.

C E L E B R AT I N G

25 YEARS
OF EXCELLENT SERVICE

“We help many talented entrepreneurs from across
the globe with our sound strategic advice and
highly professional services.”

Nexia TS is a rapidly growing mid-tier accounting ﬁrm based
in Singapore. We are an independent member ﬁrm of Nexia
International and are directly associated with Smith &
Williamson of United Kingdom.
The business conditions are changing rapidly worldwide,
with shrinking economic cycles and the emergence of a new
economic world order. Whether one is doing business within
the known boundaries or expanding globally, one cannot
escape the challenges of this new state of aﬀairs. Those who
quickly adjust to and master these continually evolving
conditions are also known to reap huge rewards from the
abundant opportunities available today.
They say the world is getting smaller, and it really is. We help
many talented entrepreneurs from across the globe with our
sound strategic advice and highly-professional services. We
go beyond the mandate typically enjoyed by accountants
and become custodians of your business interests. In short,
Team Nexia works with you to design game-changing
business solutions.

Our Service Portfolio
We believe that we must continually evolve and augment
our skills to protect your business interests. We are
continually expanding our range of services in tune with your
changing business needs. We serve you with:
• Tax Services
• Assurance & Business Services
• Governance, Risk Management & Internal Audit
• Valuation & Transaction Services
• M&A Advisory
• Financial Advisory, Insolvency & Restructuring
• Accounting, Outsourcing & Corporate Services
• Forensic & Litigation Support Services
• Technology Advisory Services
• Sustainability Reporting
• Reporting Accountant Services
• Business Advisory in China, Iskandar Malaysia &
Myanmar

A Bouquet of Values
Best of both worlds
We are a home grown company from Singapore yet are
connected with our highly skilled counterparts from diﬀerent
economies. We can therefore put together seamless
solutions when your business is partaking in cross-border
opportunities. In doing so we leverage the knowledge and
expertise oﬀered by our associates across the globe.

People you can trust
Having worked with our clients through many diﬀerent
business conditions, the insights developed over these years
have helped us quickly to ﬁnd the solutions that serve your
business interest in the best possible manner. Today we
enjoy the implicit trust of our clients and often win business
through referral.

Seamless advice from professional teams
We can draw up a team from our vast talent pool that
undertands your needs and serves you eﬃciently, but we
also give you a dedicated single point of contact, making it
very easy to interact with us.

Competitive in every sense
With our comprehensive portfolio of assurance, tax,
accounting and advisory related services, we can oﬀer
service levels equivalent to our larger competitors but for
more competitive fees, and ofter with a more personal
service and greater levels of partner involvement.

Obsessed with quality, just like you
We share with you common values, such as professionalism,
business ethics and trust. We give individual attention to
every minute service detail, ensuring a high-quality
experience.

Our Approach and Expertise
Our Leaders

Assurance and Business Services
Loh Ji Kin

Loh Hui Nee

lohjikin@nexiats.com.sg
(65) 6597 7295

lohhuinee@nexiats.com.sg
(65) 6597 5801

Philip JC Tan

Low See Lien

philipjctan@nexiats.com.sg
(65) 6597 7296

lowseelien@nexiats.com.sg
(65) 6597 5803

Meriana Ang

Chin Chee Choon

merianaang@nexiats.com.sg
(65) 6597 7298

ccchin@nexiats.com.sg
(65) 6597 7291

Christine Lee

Chan Siew Ting

christinelee@nexiats.com.sg
(65) 6597 8000

chansiewting@nexiats.com.sg
(65) 6597 7290

Ross Y. Limjoco
rossyulimjoco@nexiats.com.sg
(65) 6597 5806

Tax Services
Edwin Leow
edwinleow@nexiats.com.sg
(65) 6536 1312

Governance, Risk Management & Internal Audit
Chin Chee Choon

Pamela Chen

ccchin@nexiats.com.sg
(65) 6597 7291

pamelachen@nexiats.com.sg
(65) 6597 5807

Our Approach and Expertise
Our Leaders

Valuation and Transaction Services
Sitoh Yih Pin

Grace Lui

sitoh@nexiats.com.sg
(65) 6538 8744

gracelui@nexiats.com.sg
(65) 6597 7297

Accounting, Outsourcing and Corporate Services
Chin Chee Choon
ccchin@nexiats.com.sg
(65) 6597 7291

Forensic and Litigation Support Services
Darwin Thio

Low See Lien

darwinthio@nexiats.com.sg
(65) 65 6597 5802

lowseelien@nexiats.com.sg
(65) 6597 5803

Cybersecurity & Technology Advisory Services
Darwin Thio
darwinthio@nexiats.com.sg
(65) 65 6597 5802

M&A Advisory
Ross Y. Limjoco
rossyulimjoco@nexiats.com.sg
(65) 6597 5806

Our Approach and Expertise
Our Leaders

Financial Advisory, Insolvency and Restructuring
Chan Yee Hong
yeehongchan@nexiats.com.sg
(65) 6597 7292

Sustainability Reporting
Chin Chee Choon

Pamela Chen

ccchin@nexiats.com.sg
(65) 6597 7291

pamelachen@nexiats.com.sg
(65) 6597 5807

Data Analytics & Enterprise Performance Management Services

Goh Chong Yong
chongyong.goh@attain.com.sg
(65) 6597 5805

Global Expansion & Tax Advisory (China)

Flora Luo
ﬂoraluo@nexiats.com.cn
(8621) 6047 8716

We have taken great care to ensure the accuracy of this publication. However, the publication is written in general terms and you are strongly recommended to seek speciﬁc advice before taking any action based on the
information it contains. No responsibility can be taken for any loss arising from action taken or refrained from on the basis of this publication. © Nexia TS Singapore 2017

Nexia TS is a member of the “Nexia International” network (Nexia). Nexia is a leading, global network of independent accounting and consulting ﬁrms. When you choose a Nexia
ﬁrm, you get a more responsive, more personal, partner-led service, across the world. Nexia is a highly active network that drives quality and facilitates collaboration to enable
its member ﬁrms to provide eﬀective local and global solutions. Nexia member ﬁrms deliver a partner-led service to clients which ensures continuity, expertise and a deep
understanding of the client’s business. They are characterised by people who have an entrepreneurial spirit and who can relate closely to the SME and owner-managed
businesses. Nexia ﬁrms are focused on supporting local businesses as they grow and through the Nexia network, they can also help their clients conﬁdently venture into new
international markets. Nexia International Limited, a company registered in the Isle of Man which operates the Nexia International network, does not deliver services in its own
name or otherwise. Nexia International Limited and the member ﬁrms of the Nexia International network (including those members which trade under a name which includes
the word NEXIA) are not part of a worldwide partnership. Nexia International Limited does not accept any responsibility for the commission of any act, or omission to act by, or
the liabilities of, any of its members. Each member ﬁrm within the Nexia International network is a separate legal entity. The trade marks NEXIA INTERNATIONAL, NEXIA and the
NEXIA logo are owned by Nexia International Limited and used under licence. References to Nexia or Nexia International are to Nexia International Limited or to the “Nexia
International” network of ﬁrms, as the context may dictate. For more information, visit www.nexia.com.

www.nexiats.com.sg

